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The client
required a
strategic partner
with appropriate
expertise to help
achieve their
future growth
ambitions.

Corporate finance team
negotiates sale of online
property service

Sebastian Stevens, Partner, BDO Kendalls

Highlights

An online real estate listings service, the only website to exclusively
list properties for the “Big Four” international commercial real estate
agency groups, determined that they needed strategic assistance to
take their business to the next level.

The Challenge

The client required a strategic partner with appropriate expertise to
help achieve their future growth ambitions in return for an equity stake
in the company.

How we helped

BDO Kendalls Corporate Finance’s assignment involved three stages:

Stage 1: Strategic workshops with the board members to identify
key business requirements and growth strategies together with the
identification of possible investors.

Stage 2: BDO Kendalls Corporate Finance prepared an Information

Memorandum in conjunction with management and researched the
market for potential synergistic investors.
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...with the
combined
team approach
contributing
to a very
successful
outcome for
the client.
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Stage 3: BDO Kendalls Corporate Finance managed the equity
investment and selling process by approaching potential acquirers,
co-ordinating the tender process, managing the vendor due diligence,
assistance with drafting the Heads of Agreement and liaising with the
advisers of the potential acquirers.

Australia 's largest commercial property website acquired our client for
a substantial amount with the two sites merging over the following six
months.

BDO Kendalls Corporate Finance was able to utilise other service areas
such as Business Advisory Services, Audit and Corporate Tax to assist in
the transaction with the combined team approach contributing to a very
successful outcome for the client.

For the future

The combination of the two commercial sites positions the new entity as
the leader in online advertising of commercial property in Australia and
provides an entry point into the New Zealand market.




